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WHY READ THIS BOOK 

 

 traveler comes upon a large group of villagers gathered at the 

river.  Finding this curious, the traveler moves in for a closer 

look.  “What’s happening?” he asks.  One of the villagers 

replies frantically, “Someone is throwing babies into the river! We’re 

trying to rescue them!” The traveler looks at the situation.  He observes 

that the problem seems to be increasing.  As the number of babies 

floating down the river continues to grow, so does the crowd at the 

river as more and more villagers are called in to join in the efforts to 

save the babies.  

The traveler considers the situation carefully, then turns to resume his 

journey on the path along the river. Surprised, the villager calls after 

him, “Where are you going? Aren’t you going to help?” The traveler 

smiles and responds, “Yes. I’m going upstream to find out who’s 

throwing them in.” 

Clients are going to come to you with all kinds of problems.  They 

might be dealing with physical symptoms such as an ache, pain, or 

trouble sleeping.  They may be struggling with unwanted behavior, low 

self-esteem, or chronic negative thinking. But symptoms, like babies 

floating down the river, are not the problem.  

Symptoms may serve to motivate a person to seek help, but they are 

seldom the whole problem.  When a person thinks, or feels, or acts in 

ways that they don’t like, it’s because their Conscious Mind doesn’t 

know what the real problem is.  As a result, it can’t fix it. All the 
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Conscious Mind can do is come up with reasons, excuses, and ways to 

avoid the perceived problem.   

Unfortunately, these strategies tend to make things worse. This is why 

problems tend to get worse over time.  It’s because the Conscious Mind 

just doesn’t have the whole Story.  As a hypnosis practitioner, you are 

uniquely qualified to gain access to that Story.  You can help a client to 

identify the real problem and can come up with a better solution.  But 

to do that, you need a Contract.  

 

The Contract 

The Therapeutic Contract is an agreement between you and your client.  

This contract is based on the Therapeutic Relationship and serves the 

purpose of achieving the client’s Therapeutic Goal.  

The Therapeutic Contract allows you to do your job by laying the 

foundation for the work you and the client will do together.  This 

begins by establishing the Therapeutic Relationship. The process of 
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establishing the Therapeutic Relationship begins long before the 

client’s first session.  It begins with your first contact with the client.  

The Therapeutic Contract permits you to guide the healing process.  

But to be binding, this contract requires informed consent. This is the 

purpose of your educational pre-talk.  It’s to prepare your client to be 

an active participant in their healing.   

Do you promote yourself and your services? 

All marketing is an educational pre-talk.  Regardless of the medium, 

you use to promote your services, it’s all about how you can help.  It 

might be by way of your website, on social media, or by attending a 

social event. It might be through print advertising or a presentation you 

give.  But everything you do to promote yourself and your services is a 

pre-talk about what you do and how you can help a person put an end 

to the pain of a problem they’ve been struggling with. That’s what 

people are looking for—a solution to a problem.  

The Contract associated with your marketing material is called a Call 

to Action.  The Call to Action tells a person interested in your services 

what to do next.  What do you want the person to do next? You want 

them to pick up the phone and call you, right?  That’s a Contract! 

Do you field calls about your services? 

When a person picks up a phone to call you, your initial conversation 

with the caller is a pre-talk.  This pre-talk aims to make it safe for the 

person to commit to the first session.  To do that, they need to feel 

that they can trust you. For many people, the Subconscious is a dark 

and scary place filled with unknowns.  They do not want to go there! 

You need them to trust you to guide them through uncharted waters.  
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The Contract associated with the first call is committing to the first 

session. That’s the next logical step. 

Do you educate your clients about the process? 

The purpose of educating the client in the first session is to remove 

fears and misconceptions about the process. But Regression 

Hypnotherapy is not a passive process.  You’re not merely inducing 

hypnosis and delivering a few suggestions. You’re guiding a person to 

face painful, past experiences so they can resolve them for good. But 

to do this requires the client’s participation.  

To be successful, the client must be prepared to allow uncomfortable 

memories and emotions to be a part of the process. You can’t merely 

suggest an emotion away.1  You need to go upstream to find out what’s 

causing the problem. To do this, you need the client’s permission. For 

this reason, Regression Hypnotherapy requires a much more 

comprehensive educational pretalk.  

Educating the client about the healing process allows them to make an 

informed decision to let you guide the healing process.  The Contract 

for Regression Hypnotherapy permits you to guide the therapeutic 

process while making the client responsible for the results.  

The Devil’s Therapy 

The Devil’s Therapy: Hypnosis Practitioner’s Essential Guide to Effective 

Regression Hypnotherapy provides the theoretical foundation you need to 

 
1 Regression to Cause Hypnotherapy does not focus on removing or managing 

symptoms. If you were taught to amputate a feeling, stuff it in a box, or banish it 

from consciousness, stop.  That’s just asking for trouble!   
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confidently facilitate client-centered healing programs. Most 

importantly, it answers the question, “Why do we do what we do when 

we do it?” 

Ditch the Script: Get Everything You Need from the Client for Successful 

Hypnotherapy and Set Up to Wrap Up with Results shows you how to break 

free of “scripnotism” by revealing simple strategies you can use to set 

up for effective Regression Hypnotherapy. 

Radical Healing: Hypnosis Practitioner’s Guide to Harnessing the Healing Power 

of the Educational Pre-talk provides the keys to preparing your clients to 

be successful working with you by making them an active participant 

in their own healing. 

If you’re trained in Regression Hypnotherapy . . . 

If you’ve ever been asked what you do . . . 

If you’ve ever had to give a talk on hypnotherapy . . . 

If you want to empower yourself by empowering your 

clients . . .    

This book is for you. 

In Chapter 1, we’ll look at how promoting yourself and your services 

is an educational pre-talk designed to establish a contract. 

In Chapter 2, we’ll look at how to educate a prospective client in a way 

that establishes a contract for the first session. 
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In Chapter 3, we’ll dive into the main component for educating a client 

in readiness for Regression to Cause Therapeutic Hypnosis—your 

Mind Model. 

In Chapter 4, we’ll look at how to establish a contract that allows 

hypnosis by addressing common misconceptions which can generate 

unnecessary resistance to being hypnotized. 

In Chapter 5, we’ll explore the mind-body connection and how stress 

is a major contributor to many of the issues clients typically seek out 

your help in resolving. The Devil’s Therapy is a body-centered approach 

to healing with the Mind. 

In Chapter 6, we’ll look at how symptoms are not the problem, what 

the real problem is, and how to make the client responsible for the 

results.  

In Chapter 7, you’ll learn the secret to rapid relief and how to use it 

during your educational pre-talk to teach your client how to work with 

you in regression sessions successfully.  

In Chapter 8, we’ll look at establishing a binding Contract for 

Regression Hypnotherapy and test it using the three Fs. 

You’ll also find three additional bonus chapters from professionals in 

the field of Regression Hypnotherapy.   

In Chapter 9, Barbara Scholl, creator of Hypno-Kids, will share 

valuable insights on educating parents and teenagers for effective 

Therapeutic Hypnosis. 
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In Chapter 10, Scott Allerton of Sydney Integrative Hypnotherapy 

offers tips on how to get rid of unnecessary resistance by using brain 

science to educate your more analytical or science-minded clients. 

In Chapter 11, Emotional Intelligence Development Specialist and 

Morpho-psychologist Daniel Ghanimé address the unique needs of 

palliative clients and educate them to prepare them for the healing 

process. 

Ready to get started? 

Read on. 



 

 

 

radical 

1. of, relating to, or proceeding from a root 

2. of, or relating to, the origin: FUNDAMENTAL 

3. very different from the usual or traditional: 

EXTREME 

4. slang: EXCELLENT, COOL 

Origin: Middle English, from Late Latin radicalis, from 

Latin radic-, radix root — more at root  

 

heal 

1. a: to make free from injury or disease: to make 

sound or whole 

      b: to make well again: to restore to health 

2. a: to cause (an undesirable condition) to be overcome: MEND 

b: to patch up or correct (a breach or division) 

 

3. : to restore to original purity or integrity 

Origin: Old English hǣlan (in the sense ‘restore to sound 

health’), of Germanic origin; related to Dutch heelen and 

German heilen, also to make whole. 

~ Merriam-Webster Dictionary 

 



 

 

 

CHAPTER 1: 

Contract the Call Questions 

 

ll marketing is essentially a pre-talk. Whether in person, 

online, or in print, your marketing material is educating a 

person about who you can help and how you can help them 

get rid of a depressing, painful problem.  That’s all anyone is interested 

in—can you help them get free of the pain of the problem? 

1. What contract does your marketing methods aim to establish? 
 
 
 
 

2. Who do you help?  Describe your ideal client. 
 

 

 

3. What problem(s) can you help them with?  
 

 

 

4. What makes you the right therapist for that person?  Where 
does your expertise lie? 
 

 

 

A 
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5. How can this person benefit from working with you?  
 

 

 

 

6. How have others with the same problem benefitted from 
working with you? 

 
 
 
 
 
 
 

7. What changed as a result of working with you?   

 

 

 

 

 

 

8. What was it like working with you?  

 

 

 

 

 

9. What surprised your client about the process?  
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10. Were they apprehensive about the process to begin with?  If 

so, how did this change?   

 

 

 

 

 

 

11. How is your approach uniquely different from other methods 

they tried?  

 

 

 

 

 

 

12. How did your satisfied client benefit from the process?  

 

 

 

 

 

 

13. What unexpected side benefits did they enjoy as a result of 

the process? 

 

 

 

 

 

 

14. What topics could you educate prospective clients about? 
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15. What specific issues do you most love to work with? 

 

 

 

 

 

 

16. How can hypnosis make it easier to achieve a specific goal? 

 

 

 

 

 

 

17. What are the most common misconceptions about hypnosis? 

 

 

 

 

 

 

18. What makes your approach different or unique? 

 

 

 

 

 

 

19. How can you quickly give your audience a rewarding 

experience to prove that you might be the answer they’ve 

been looking for? 
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20. What’s the Contract? What do you want members of your 

audience to do next? 

 

 

 

 



 

 



 

 

 

CHAPTER 2: 

Contract the First Session 

 

ome people are going to be nervous about coming to see you 

for the first time.  That’s to be expected, especially if they’ve 

never experienced hypnosis before.  The problem is that human 

beings naturally fear the unknown. What the client doesn’t know about 

the healing process can result in no-shows. No-shows cost you. 

1. What’s the one fear common to every person who calls to 
inquire about your services? 

 
 
 
 
 

2. What’s the Subconscious Mind’s primary concern? 
 

 
 

3. How can you satisfy this important need before booking the 
first session? 

 
 
 
 

4. How can you use the client’s first session to set the tone for 
future successes? 

 
 
 
 

S 
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5. What expectations does the contract for the first session 
establish? 

 

 

 

 

 



 

 

 

CHAPTER 3: 

The First Session 

 

he client’s first session generally involves three steps—the 

intake process, the educational pre-talk, and the client’s first 

hypnosis session.  This can vary from client to client, but each 

step is essential for effective Regression Hypnotherapy.2 No matter 

what happens, the client’s first session with you should be a valuable 

learning experience.  

1. What are the three most important steps in the client’s first 
session? 

 
 
 
 
 

2. Where do you find the information needed to customize your 
educational pre-talk? 

 
 
 
 

3. Why does the educational pre-talk for regression 
hypnotherapy need to be more comprehensive than your 
basic hypnosis pre-talk? 

 
 
 

 
2 You can learn the seven steps to effective Regression-to-Cause hypnotherapy in The 
Devil’s Therapy: Hypnosis Practitioner’s Essential Guide to Effective Regression Hypnotherapy. 

T 
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4. What two contracts are required for effective Regression to 

Cause Therapeutic Hypnosis? 
 
 
 
 

5. How does using a visual Mind model support you in 
delivering an effective pre-talk? 

 
 
 
 

6. What is the key to presenting an effective pre-talk? 
 
 
 
 

7. How would you educate a client who presents with physical 
symptoms? 

 
 
 
 

8. How would you educate a client who presents with 
behavioral/habit symptoms? 

 
 
 
 



 

 

 

CHAPTER 4: 

Contract for Hypnosis 

 

eople don’t pay for hypnosis.  They pay for results.  Hypnosis 

is just a tool you use to help them to achieve their desired 

results.  But most people don’t know this because most people 

don’t know much about hypnosis.  What they do know is often 

contaminated by myths, misconceptions, and erroneous beliefs. You 

need to correct erroneous assumptions before guiding the client into 

hypnosis. 

1. What definition of hypnosis is best-suited to educating a 
client in readiness for Regression Hypnotherapy? 

 
 
 
 

2. When does hypnosis happen? 
 
 
 
 

3. How will the client know when they are hypnotized? 
 
 
 
 

4. What do clients need to know about stage hypnotism and 
why? 

 
 

P 
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5. What is the contract for hypnosis? 



 

 

 

CHAPTER 5: 

Symptoms of the Problem 

 

ymptoms are the reason clients come to you for help.  They 

might be struggling with a behavioral, physical, or emotional 

problem, but whatever the client thinks is the problem is seldom 

the whole problem. It’s merely a symptom of an unresolved problem 

that exists at the Subconscious level of Mind. Regression 

Hypnotherapy is based on the idea that every problem is the result of 

a life experience. Symptoms don’t simply arise out of nothing.  

Something happened to cause the problem.  

1. What is the Symptom Imperative? 
 
 
 
 

2. What is the Subconscious purpose of symptoms? 
 
 
 
 
 

3. What are the benefits of teaching your clients about the 
stress-response? 

 
 
 
 
 
 

S 
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4. Is all stress bad? Why? 
 
 
 
 

5. How is a medical diagnosis helpful for some clients? 
 
 
 
 
 
 

6. How can a medical diagnosis become a problem for many 
clients? 

 
 
 
 

7. How would you educate a client who have been given a 
medical diagnosis? 

 
 
 
 

 



 

 

 

CHAPTER 6: 

The Real Problem 

 

he problems that people experience in adult life often have 

their roots in childhood.  This is because children lack the 

maturity and resources needed to be able to cope with stressful 

situations. When a child feels overwhelmed or cannot find the solution 

to a problem, it needs help.  When help doesn’t come, the child can get 

emotionally stuck in that experience.  

1. Why do the problems that people experience in adult life 
often have roots in childhood experiences? 

 
 
 
 
 

2. How is educating the client about the differences in how the 
Conscious Mind and Subconscious Mind keep track of time 
helpful in setting up for effective Regression Hypnotherapy? 

 
 
 
 
 

3. Some clients expect regression to be a 3D visual experience.  
Why is this expectation not helpful? 

 
 
 
 

T 



Radical Healing Companion Workbook 

16 

 
4. How is memory recalled? 

 
 
 
 
 
 

5. Where does the client’s attention need to be during a 
Regression Hypnotherapy session? 

 
 
 
 
 
 

6. What does the client need to know about traumatic memory? 
 
 
 
 
 

7. Why is the Therapeutic Relationship important? 
 
 
 



 

 

 

CHAPTER 7: 

Healing the Feeling 

 

ou need your clients to be very aware of their feelings because 

feelings give you a Bridge to the past. The problem is that 

most people aren’t very aware of their feelings because they 

learned, early in life, to avoid uncomfortable feelings and emotions. 

This tendency to avoid feelings and emotions can show up as resistance 

in your sessions. Teaching your clients how to find and release 

uncomfortable feelings during the educational pre-talk will give you a 

more cooperative client to work with.  Proving to the client that it’s 

possible to feel better will increase their faith in your ability to help 

them get some relief. Not only will this make your job easier, but it can 

also save valuable time when you most need it during a regression 

session.   

As one surprised client stated, “This stuff works!” 

1. Why do you need to educate your clients about feelings for 
Regression Hypnotherapy? 

 
 
 
 

2. Where do feelings come from? 
 
 
 
 
 

Y 
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3. Where do we feel our feelings? 

 
 
 
 
 

4. Why is it important to release uncomfortable feelings? 
 
 
 
 
 

5. What four universal healing steps can you use to prove to a 
client how quickly they can experience relief? 

 
 
 
 
 

6. What versatile tool can be used in every phase of the healing 
process to get better results? 

 
 
 
 
 

7. How can you introduce the most frequently-used test for the 
ISE during the educational pre-talk? 

. 



 

 

 

CHAPTER 8: 

Contract for Healing 

 

n May 5, 1976, Dana Ullman, America’s leading 

spokesperson for homeopathy, was arrested for practicing 

medicine without a license. Ullman’s lawyer, Jerry Green, 

was a malpractice attorney and bodyworker who discovered that a 

significant contributor to malpractice claims stemmed from people 

expecting more than doctors could provide. His solution?  A health 

contract to clearly identify the specific roles and responsibilities for the 

patient and practitioner in the Therapeutic Relationship. 

1. What is the purpose of the Contract for Regression 
Hypnotherapy? 

 
 
 
 
 

2. Why does Regression Hypnotherapy require a Contract? 
 
 
 
 
 

3. What are the three Fs in the Contract for Regression to Cause 
hypnosis?  Why are they important? 

 
 
 
 

O 



Radical Healing Companion Workbook 

20 

 
 
 
 
 
 

4. How can you test the three Fs in the Contract before guiding 
the client into hypnosis? 

 



 

 

 

CHAPTER 9: 

Educational Pre-Talk for Teen 

Hypnotherapy 

 

Barbara Scholl, Switzerland 

oday is a good day. I just finished disposing of tissues soaked 

with tears and a hint of mascara left behind by my teen client, 

who came to see me at my hypnotherapy office this morning. 

This sixteen-year-old girl booked her session herself online for 9 a.m.! 

Pretty amazing since we can all recall that, as a teenager, 9 a.m. felt like 

in the middle of the night.  

If an observer had seen this athletic adolescent girl walk in my office 

this morning, he might have wondered, “Does a girl, who is so cute, 

punctual, and polite, really need therapy? For what?”  With these 

impressions, I would like to welcome you to my chapter as a guest 

writer for my dear friend and mentor, Wendie Webber. Be assured, the 

world does urgently need teen hypnotherapists.  In the upcoming 

pages, my goal is to pass on my passion and love for teen hypnotherapy 

to YOU. Picture the bright torch being passed on at the Olympic 

Games and get ready to become a fulfilled and proud carrier of the 

Torch for Teen Hypnotherapy! 

Join me, now, as I walk you through how I go about the Educational 

Pre-talk for Teen Hypnotherapy, pointing out peculiarities, stuff to 

watch out for, and valuable general information.  

T 
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Take a moment to list three useful things you learned in this chapter 

and write them down. 

1. 

2. 

3. 

What’s one strategy you can use right away in your hypnosis practice? 

 

 



 

 

 

CHAPTER 10: 

The Science of Hypnotism 

 

Scott Allerton, Australia 

e’ve all had them . . . those clients that just seem to resist 

all efforts to gain the common ground where the magic 

happens.  But maybe that’s the problem.  Maybe we could 

benefit from “Demystifying Hypnosis” for the client. For me, having 

the essential foundation of learning is imperative to be in a position to 

provide sufficient care for the client. This begins with researching their 

past to understand their present state. That is what I would like to speak 

to here. I hope my words will be met with curiosity and an open mind. 

The first session is the most important in terms of establishing rapport. 

Part of being able to do that is by putting on your interpersonal glasses 

and assessing the client’s position. When we consider things like early 

childhood attachment, adverse childhood events, and interpersonal 

circumstances that lead to adult narratives, it’s clear to see why some 

people can be more resistant than others. This is why it is so important 

to give the client a thorough understanding of hypnotherapy before 

taking the next step into therapy. 

Take a moment to list three useful things you learned in this chapter 

and write them down. 

1. 

W 
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2. 

3. 

What’s one strategy you can use right away in your hypnosis practice? 

 

 



 

 

 

CHAPTER 11: 

Hypnotherapy for a Better Death 

 

Daniel Ghanimé 

very one of us has experienced a loss in our life; a father, a 

friend, a mother, a son, a daughter, a colleague, a neighbor, a 

classmate, or a life partner. People die on the street, in a 

hospital, or in their bed.  You might meet someone at a bar and, after 

having a couple of drinks, learn that they’ve just found out they have 

terminal cancer. There’s never enough experience to cover everyone’s 

situation.  And yet, you have your empathy and your care.  

“He lives badly who does not know how to die 

well.”3 ~ Seneca 

In this chapter, we will not go into an extensive discussion about death.  

Rather, we will look at how to set up your hypnotherapy session to face 

death with dignity and respect.  Looking at death from the Stoics’ point 

of view will shed light on the importance of Death as a continuum of 

life rather than the “Dead.” 

Take a moment to list three useful things you learned in this chapter 

and write them down. 

1. 

 
3 Seneca, How to Die: An Ancient Guide to the End of Life. 

E 
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2. 

3. 

What’s one strategy you can use right away in your hypnosis practice? 

 

 



 

 

 

CHAPTER 12: 

Conclusion 

 

nything you do to educate a person about what you do and 

how you can help is essentially a pre-talk. Whether you are 

marketing your services, booking the first session, or 

preparing a client to be successful working with you, the purpose of 

your pre-talk is always to establish a contract.  

Creating an interactive educational pre-talk4 can support you in 

establishing a Contract that allows you to deliver the best outcomes 

possible.  As you guide the client through your pre-talk, you can answer 

questions, teach techniques, test and assess the client’s responses. This 

is how you make the client a partner in their healing. 

Radical Healing is the essence of Regression to Cause Therapeutic 

Hypnosis.  To heal means to restore to wholeness. Radical means root.  

The goal is to restore a person to their natural state of wellbeing—

physically, mentally, emotionally, or spiritually—by going upstream of 

the symptoms to resolve the root cause. That’s the Contract. 

1. The biggest challenge to delivering an effective educational 
pre-talk is: 

 
 
 

 
4 You can get a complete done-for-you educational pretalk PowerPoint presentation 
as part of the Ready for Regression First Session course at 
www.tribeofhealers.com/ready-for-regression-first-session-system-course/ 

A 
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2. Why are canned pre-talk presentations ineffective?   
 
 
 
 
 

3. Why else? 
 
 
 
 

4. How can you solve the biggest challenge without resorting to 
a canned pre-talk? 
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What Did You Learn? 

 

llow yourself a few minutes to reflect on what you just 

learned.  This will help to increase learning retention.  What 

are the three most important things you learned in this book? 

1. 

2. 

3. 

Write down one strategy that you will use right away in your hypnosis 

practice. 

 

 

How will you use what you learned to grow your healing practice?  

 

 

Do you have any questions?  If so, write them down.  Then send me a 

message. I will reply!  wendie@tribeofhealers.com 

 

A 

mailto:wendie@tribeofhealers.com


 

 

 

Ready to Learn More?  

Join the Tribe to receive weekly updates at www.tribeofhealers.com 
and get access to this awesome free course—The Hypnosis Practice 
Business System Course. The course provides an overview of how 
to grow a referral-based Regression Hypnotherapy practice in five 
simple steps.  

You’ll find a list of recommended books and resources here: 
www.tribeofhealers.com/wendie-recommends 

On Facebook? Join the Regression Hypnotherapy group. That’s 
where I hang out! 

www.facebook.com/groups/32039528511828 

Got questions?  

Post to the Facebook group or send me an email! I will reply. 

wendie@tribeofhealers.com 

  

mailto:wendie@tribeofhealers.com


 

 

 

Wendie Webber  

 

ith over thirty years of experience as a healing practitioner, 

Wendie brings a broad range of skills to her unique 

approach to Regression to Cause hypnosis.  

She is an Omni-Hypnosis graduate, 5-Path practitioner, Transactional 
hypnotherapist, Alchemical hypnotherapist, Satir Transformational 
Systemic therapist, and Regression Hypnotherapy Boot Camp 
participant.  

Before hypnosis, Wendie owned a self-help bookstore where she 
explored spirituality, psychology, and energy-based healing.  

Wendie is the recipient of the 2006 5-PATH Leadership Award and 
the 2019 Gerald F. Kein OMNI Award for Excellence in Hypnotism.  

She enjoys an eclectic lifestyle on Vancouver Island, British Columbia, 
Canada, surrounded by nature, oracles, and cats. Her courses are 
available at TribeofHealers.com  
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Get Ready for Regression! 
Get immediate access to over twenty hours of step-by-step on-
demand instruction in Regression to Cause Therapeutic 
Hypnosis.  

Get clear.  Get confident. Get ready! 

The Ready for Regression First Session System Course is a proven 5-
star rated system.  Gain the confidence you need to guide your clients 
through the multiple healing processes of Regression to Cause 
Therapeutic Hypnosis.  

IT WORKS!!!! I just finished a NEW session with a 
NEW client located in Asia. I had my semi-completed 

session manual with me that I put together based on your 
training course and . . . wow. It works. Confidence was 

back. Client felt great. Deep trance. I could go on forever. In 
short—thank you, Wendie. I put your course and method to 

real life, and IT WORKS!!!!!! It works!!!! A huge 
suffocating hug to you!!! Thank you!!! And I didn’t even 

complete all the courses yet!!!  

~ Jo Nontakorn 

https://www.tribeofhealers.com/ready-for-regression-first-session-

system-course/ 

  

https://www.tribeofhealers.com/ready-for-regression-first-session-system-course/
https://www.tribeofhealers.com/ready-for-regression-first-session-system-course/


 

 

 

Get The Devil’s Therapy 
Hypnosis Practitioner’s Essential Guide to 

Effective Regression Hypnotherapy 
Discover how a 200-year-old fairy tale reveals a complete system for 
facilitating effective Regression Hypnotherapy. Turn your hypnosis 
sessions into healing programs and get results that last.  Learn the three 
essential phases of effective Regression Hypnotherapy hidden within a 
Grimm’s fairy tale.  Discover the “why” behind the “how-to” of 
Regression to Cause hypnosis.  

Get clear.  Get confident.  Get results that last. 

• Step-by-Step Guide for the Professional Regression Hypnosis 

Practitioner 

• 3-Phase System to Achieve Lasting Results 

• 4 Universal Healing Steps 

• 7-Step Protocol to Transform Your Regression Hypnotherapy 

Practice 
 

Available on Amazon.  
Learn more at: www.devilstherapy.com 

  

http://www.devilstherapy.com/


 

 

 

Get More Strategies Based on  

The Devil’s Therapy 

Ditch the Script: Get Everything You Need from the Client for Successful 

Hypnotherapy and Set Up to Wrap Up with Results reveals simple strategies 

you can use right away to set up to facilitate effective Regression 

Hypnotherapy.  Wrap up your sessions powerfully without ever 

needing a script. Break free of ‘scriptnotism’ and start facilitating client-

centered Regression-to-Cause Therapeutic Hypnosis.  

Make room in your toolbox for Wendie Webber’s brilliant 

new book, put down your scripts, and become more adept at 

using regression successfully.  In the words of Dave Elman, 

“Want it to happen, make it happen and watch it happen!”  

~ Cheryl J. Elman - President of the Dave 

Elman Hypnosis Institute 

 

www.tribeofhealers.com/ditch-the-script-

hypnotherapy-book/ 

http://www.tribeofhealers.com/ditch-the-script-hypnotherapy-book/
http://www.tribeofhealers.com/ditch-the-script-hypnotherapy-book/

